Vacancy — Business Development Manager

About Parrot Agency

Parrot Agency is a fashion agency specializing in the representation, sales, and strategic positioning of a
diverse portfolio of fashion brands (see our brands at www.parrotagency.com). We maintain strong
relationships with both national and international retail partners, including leading online players such as
Net-a-Porter, renowned department stores like Bergdorf Goodman, Harrods, and Liberty, as well as exclusive
luxury boutiques worldwide. Our enthusiastic sales team is dedicated to delivering excellent service and
building long-term client relationships. With our global reach, we strive for optimal visibility and distribution
of our brands. From our Amsterdam office, a young, informal, and innovative team works together towards

ambitious goals.

Role Description

As a Business Development Manager at Parrot Agency, you support the commercial growth of our brands
and sales organization by translating data, market insights, and customer information into clear analyses and
actionable reports. You support account managers with sell-through analyses, year-over-year (YOY) insights,

regional budget analyses, and dashboards that drive turnover, margin, and sell-through performance.

In addition, you conduct market trend and competitive analyses and translate these into concrete
recommendations for sales and brand strategy. You support assortment planning, category analyses, and the
evaluation of product performance per client and region. You also prepare assortment presentations and
seasonal reviews, and work closely with the Sales Director to optimize the commercial logic per brand and

collection.

Responsibilities
e Sales Performance & Analysis
e Create sell-through analyses per client, region, and season.
e Support account managers with commercial insights and actionable reporting.
e Prepare YOY overviews and regional budget analyses.
e Monitor turnover and sales targets.
e Build dashboards and sales reports.
e Market & Competitive Analysis
e Conduct market and trend analyses.
e Perform competitive analyses (pricing, assortment, positioning).
e Translate market data into clear recommendations for sales and brands.
® Assortment & Merchandising Support
e Support assortment planning and category analyses.

® Prepare assortment presentations and seasonal reviews.



e Collaborate with the Sales Director to improve the commercial logic per brand and collection.

Profile of the Ideal Candidate
e 2-4 years of experience in sales support, merchandising, business development, or commercial
analysis (fashion/retail experience is a plus).
e Bachelor’s or Master’s level education.
e Strong analytical skills; able to translate data into concrete recommendations.
e Proficient in Excel/Google Sheets and familiar with dashboard and reporting tools.
® Proactive, structured, and confident in challenging sales teams with relevant insights.
e Strong communication skills and able to present analyses clearly.
e Commercial mindset, high attention to detail, and a sharp eye for market opportunities.
e Team player who enjoys working with sales, brands, and operations.

e Flexible and open-minded, with enthusiasm for new challenges.

What We Offer
e A challenging role in the fashion industry within a growing agency.
e A dynamic and inspiring work environment with a young and enthusiastic team.

e A competitive salary, pension scheme, and clothing budget.

Are you excited about this opportunity at Parrot Agency? Please send your CV and a short motivation to

jobs@parrotagency.com. We look forward to hearing from you and potentially welcoming you to our team!



